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1. Project overview

Blockchain.io is a new project of the Paymium team. Blockchain.io will be a centralized exchange that will
meet the requirements of European and global financial authorities. Team is willing to stick to the law as
much as possible. Exchange will allow for leveraged trading. Users will be able to deposit fiat on Paymium
and later use it to buy crypto and transfer it to Blockchain.io without incurring costs.

The following information about the project is available in public sources:

Name Blockchain.io

Ticker BCIO

Project type Exchanges & Wallets
Pre-sale start date No pre-sale

Pre-sale end date No pre-sale

Public sale start date 27.09.2018

Public sale end date 25.10.2018

Private sale Ongoing

Token type ERC20

Token usability Utility

Total token supply 100,000,000 BCIO

Token supply for sale 55,000,000 BCIO

Part of tokens for sale  55%

Soft cap No data

Hard cap EUR 20 min (~USD 23 mIn)
For the purpose of the calculation of the hard cap, the amount pagitipations
is converted to Euro after the end of the public sale

Unsold Tokens Burnt

Token price 1 BCIO =EUR0.70



Bonuses

Lock-ups

Currency accepted

KYC

Additional emission

Restricted list

Team member

Key member
(executives)

Advisors

Partners

Public bonus will be 25% on the first day of the sale.
Week 1 - Bonus decreases to 15%;

Week 2 - Bonus decreases to 10%;

Week 3 - Bonus decreases to 5%;

Week 4 - No bonus.

Team tokens vest over two years with 6 months cliffs (25% of tokens
mature each 6 months) and Advisor tokens are vested over 1 year with 3-
month cliffs (25% of tokens mature each 3 months)

BTC, ETH

Yes

No

American Samoa, Ethiopia, Guam, Iran, Namibia, North Korea, Pakistan,
Palau, Samoa, Serbia, Sri Lanka, Syria, Trinidad & Tobago, Tunisia, US
Virgin Island, Yemen.

China is allowed.

18 (on the website there are only 13 including key executives, detailed
information regarding the team composition can be found on official
LinkedIn account of the project)

e Pierre Noizat
e Dominique Rodrigues
e Pierre Tavernier
e Laetitia Zito
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https://www.linkedin.com/in/pierrenoizat/
https://www.linkedin.com/in/dominique-rodrigues-6297302b
https://www.linkedin.com/in/pierretavernier/
https://www.linkedin.com/in/laetitiazito/

2. Documentation

This report is based on projects website, whitepaper and social media.
All available sources lack technical description of the project.

The website is available in English, Russian, French, Japanese, Chinese and Korean. The whitepaper is
available in English only.

The project does not have available GitHub account.

Regarding the content of the official documentation and the webpage, it provides comprehensive explanation
of all key business aspects of the project but lacks technical details.

Conclusion

Official documentation provides mainly covers general business aspects, though technical aspects are poorly
described. This fact makes informed decision making more complicated.



3. Business model overview

The team is developing a centralized crypto exchange. Only crypto pair will be traded on Blockchain.io.
This exchange will be linked with existing Paymium. Users will be able to use Paymium as a gate to convert
fiat into crypto and vice versa.

Main features, declared by the team, are the following:
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Ultra-Secure Fully Compliant Reliable
& Decentralized & Transparent Infrastructure
Select Digital ICO Execution
Currencies & Token Listing

One of the key strengths that the team actively highlights is compliance. Project seeks to be fully compliant
with European legislation. In June the project was registered by SEC. Official documentation says that the
project is issuing some sort of a security token (the project uses Rule 506 (c)) and the minimum investment
will be $1,000.

Project identifies itself as a centralized exchange with the decentralized settlement. Users will have access to
both centralized tools like quick and liquid trading and decentralized ones like atomic swaps.

Project will also list only selected tokens that will meet certain criteria. The users will be able to vote for the
tokens and coins listed on the platform, according to the amount of BCIO they hold in their wallet The BCIO
Token will Foster Liquidity & Incentivize Users:



Fees

N\
' Discounted trading

» Survey participation rights
BCI0 (Z) i |

@ Loyalty & rewards

Project’s main goal is to become the leading cryptographic exchange in Europe by 2020. The team does not
describe how the success will be measured. Potential metrics are total revenue, profitability, market share,
number of users. We note that some of potential metrics may be contradicting, like profitability and market
share, therefore clarification is needed.

User will have access to lending mechanism on the exchange. Traders will be able to lend money from other
users or directly from the exchange directly. Interest rate for such loans will be set automatically.

In addition, several times a day there will be auctions to bootstrap new currencies. This mechanism is not
clearly described and requires additional explanation from the team.

Blockchain.io will also allow for marginal trading, high performance bid-ask matching and custom orders.

Project sources of income will be the following:

Competitive tow-way buy and sell fees on all exchange transactions;
e Commissions on landing interest;

e \Withdrawal commissions;

e Fees for payment transactions;

e Payments for ICO marketing and listing.

ICO projects will be preselected by blockchain.io staff and approved by vote by BCIO token-holders based
on the following criteria: Legal compliance of the project, team background and experience, company
history, market potential, product quality, etc. Blockchain.io will structure the entire operation for the
customer.



Conclusion

If all declared features will be implemented, Blockchain.io has a potential to become a successful
exchange. However, features’ descriptions are vague and are not supported with technical explanation. In
addition, some services lead and monetization model contradict and lead to jeopardy. Lasthy—nNo
information about fees and commissions is provided in the whitepaper and other available on the website
documents, thus-however, business model canneot be estimated by public based on the information which
can be found in the Medium article.



https://medium.com/blockchainio/bcio-token-a241fed3132f

4. Technical overview

At the time of writing, the project had already launched an MVP, however there is no publicly available link
to MVP on the official webpage. The beta version will be released to the public in a week.

Project is going to use recent innovation to provide the best service for their clients. These innovations are:

e Atomic swaps;
e Hashed Timelock Contract;
e Payment Channels;
e Lightning network;
e Tumblehit;
e RSK Sidechains.
Project will use Elixir programming language and a Financial Information eXchange protocol.

We note that atomic swaps have been around for more than a year now, however none on the projects has
managed to successfully implement them in their day-to-day operations.

Despite proposed technologies sound promising, no technical description of the project is available to verify
any of the statements. Team provides a GitHub account, but it seems to describe only Paymium tech.

As was already said, Blockchain.io is a centralized exchange with decentralized settlement. Mainly,
Blockchain.io will be a centralized platform as it allows for greater low-latency and higher liquidity.
However, there will be decentralized tools available. Decentralized settlement will be based on atomic
swaps. Until technical description of how centralized and decentralized functions will be implemented, as
well as how the technical architecture will look as a whole, nothing can be said about the real effectiveness
of the project.

Conclusion

The team does not provide sufficient technical information about the project to reliably evaluate its
viability among its’ public documents. Without proper technical description, implementation of proposed
technologies, as well as viability of declared features from previous section are still questionable.



5. Roadmap

Project provides several Roadmaps in its’ documentation.

The following roadmap is presented in the Whitepaper and the Pitchdeck:

2018 2019 2020

Y
& Cryptocurrency Exchange )
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)
Q, Token Listing }

H‘: ICO Services }
tl% Market Making \:

)
\.

. Decentralized Settlement }

Q.‘ Periodic Auctions :}

Q Margin Trading }
J

{@. P2P Lending )
e

In the Whitepaper the following BCIO Token Sale Roadmap is also provided:

> BCIO Token Sale Roadmap

The Token Sale period will begin on September 27, 2018 and will end:
(i) on October 25, 2018; or
(ii) at any time before October 25, 2018, when the Hard Cap is reached.

It is contemplated that Tokens distribution will start in December 2018.
On the website of the project the following Roadmap can be found:



Q4 - 2018
Cryptocurrency
Exchange

Q1-2019

Token Listing &
ICO Services

Q1-2019

Market making

Q2- 2019

Decentralized
Settlement

Q3 -2019

Periodic Auctions

Q4 - 2019

Margin Trading

Q1-2020

P2P Lending

Built on Paymium's proven security and technological record. A high
level of digital asset protection and safe record of transactions. High
availability and high scalability trade matching engine to sustain a
deep orderbook on all pairs.

Advisory and technology services to execute institutional ICOs. New
listing to foster enhanced token liquidity.

Proprietary market making algorithms to provide additional liquidity
and manage our token inventory

Decentralized settlement option to enable traders to execute trade
orders via cross-chain atomic swaps, leveraging a cryptographic
protocol designed specifically for trading, addressing issues of prior
protocols such as front-running and grieving.

Transparent auctions several times a day to bootstrap new currency
markets with an efficient price discovery mechanism.

Traders can borrow to open leveraged (or not) long or short positions
guaranteed with a security margin.

Traders borrow money from other platform users or from the
Blockchain.io inventory for larger amounts.

We note that the roadmap in the whitepaper doesn’t generally differ from the one above.

Conclusion

The Roadmap is purely technical and does not cover marketing campaigns or BD activities. Also, it does
not mention releases of the alpha or beta versions, as well as it does not mention the launch date. The
available Roadmaps do not cover the period before the Q4 2018, so it’s impossible to compare the planned
development of the project with the actual one.

10



6. Team & Advisors

The following information on the team members and advisors was taken from the project’s website at the
time of writing.

Team

Pierre Founder & 20+ Founder of Paymium Yes Yes 500+ No
Noizat CEO years
Dominique CTO 20+ CTO at Paymium; Senior Yes Yes 500+ Yes
Rodriguez years DevOps at Oyst; Co-founder

and CTO at Nanocloud

Software
Pierre CMO 10+ CMO at Paymium; Former Yes Yes 500+ No
Tavernier years senior manager at Kalane

Consulting;
Laetita Zito CFO 10+ CFO at Paymium; Former Yes Yes 196 No

years Financial director at
Emergenza

Anthony Full stack 10+ Senior Ruby on Rails
Grouselle  developer years  Developer; former CEO at Yes Yes 420 Yes
Zero Spread Tecjnologies;

Samuel Mobile 10+ Product owner and lead
Bezerra developer years mobile developer at Yes Yes 500+ No
and Paymium; Former mobile
Product application developer at
Oowner business & decision group
Emmanuel DevOps 5+ Former Dev Ops in Mirakl
Vaillant years  and AB Tasty Yes Yes 500+ Yes
Paul Gaston Full stack 5+ Former full stack developer at
Gouron developer years Paymium; Yes No 500+ Yes

11



Guillaume
Berche

Julien Lee
Kien On

Victor
Labrusse

Romain
Villa

Ghali
Benkirane

Audric
Delcourt

Gary

Benezat

Min Zyonh

Qiyao Lin

Anne Bezet

Marketing
&
Business
developer

Product &
Business

Operation
S

Marketing
Manager

Client
Support
Manager

Digital
Marketing
Specialist

Partnershi
p Manager

Partnershi
p Manager

Digital
Marketing
Specialist

Digital
Marketing
Specialist

Account
Manager

5+
years

10+
years

5+
years

5+
years

1 year

5+
years

5+

years

3 years

4 years

4 years

BD at Paymium; Former
category analyst & content
manager at iSL GmbH

Product Marketing &
Business Operations at
Paymium; Co-founder of
Synapsium and Quicopro

Marketing Manager at
Paymium & BCIO

Client Support Manager at
Paymium & BCIO

No

Co-Founder of Lookin3D,
The Vitrine Factory

Communication Manager at
Paymium & BCIO

Advisors

Yes

Yes

Yes

Yes

Yes

Yes

Yes

Yes

Yes

Yes

Yes

Yes

Yes

Yes

Yes

Yes

Yes

Yes

Yes

Yes

500+

500+

500+

500+

456

484

500+ years

202

111

500+

No

Yes

Yes

Yes

No

Yes

No

No

No

No
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JeanPascal
Beaufret

Advisor

Fr anc¢ o Advisor

Véron

Guillaume
Arnaud

Georgi
Georgiev

Eric
Poindessaul
t

Navin
Kapoor

Julian
Kaljuvee

Lothaire
Hains
Ferland

Cyril
Mountran

Advisor

Advisor

Advisor

Advisor

Advisor

Advisor

Advisor

St é p h a Advisor

Philipakis

40+
years

20+
years

20+

years

5+
years

15+
years

10+
years

20+
years

0+
years

20+
years

20+
years

Former Head of the Tax
Administration at French
Ministry of Finance;
Advisor at Goldman Sach

Founder of the Newfund;
Former imvestment manager
at Cita Gestion

Managing director at Tikehau
Investment Management;
Former Financial director of
Insurance Department at
CNCE;

Founding partner at Gattaca
Digital Asset Management;

Co-Founder & CEO at
Biggerpan

Artificial Intelligence Expert;
Advisor at Azure Trend

Blockchain Consultant at Abu
Dhabi Commercial Bank;
Expert at ICObench; Advisor
at 32 1CO project
sumultaniously; Founder of
The Times of Crypto

Director at Founders capital
LTD; quantative analyst at
HSBC; advisor at Smartly;

Full stack developer at Sewan
Group

Co-founder at Friendly,
Feedly; Angel investor at
Makers Camp;

Paymium investor; Co-
founder of Friendly App
Studio; Co-founder of
Twazzup

Yes

Yes

Yes

Yes

Yes

Yes

Yes

Yes

Yes

Yes

Ye

Ye

Ye

500+

500+

500+

500+

500+

500+

500+

224

500+

318

No

Yes

No

Yes

No

Yes

No

No

Yes

No
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Frédér
Krebs

Philippe
Dardier

Benjamin
Grange

Guillaume
Seligmann

Muriel
Goldberg-
Darmon

Advisor

Advisor

Advisor

Advisor

Advisor

20+
years

25+
years

20+
years

20+
years

20+
years

Operating partner at
Newfunds; Committee
member at Singularity
Universaty Paris Chapter

Senior partner at Avolta
partners; Advisor of Citomise
and Fluzcoin; Former CEO at
Alternativa.fr

CEO at Dentsu consulting;

Board member at ACSEL;

Senior advisor at M Capital
Partners

Partner at Cohen&Gresser;
Former partnr at Cotty Vivant
Marchisio & Lauzeral;

Partner at Cohen&Gresser;
Lecturer at HEC Paris;
Former partner at DLA Piper
and Dentos;

Yes

Yes

Yes

Yes

Yes

Project announced partnerships with the following companies:

e (attaca;

e Newfund:;

e Kima ventures;

e Avolta partners;

e Disrupt 27;
e Dentsu;

e Cohen & Gresser AARPI;

e Paymium;

e Evoluchain;

e Daneel;
e Biggerpan;

Ye

500+

500+

500+

500+

500+

Yes

Yes

No

No

No

14


http://gattaca.com/
https://newfundcap.com/
https://www.kimaventures.com/
http://www.avoltapartners.com/
http://www.disrupt27-capital.com/
http://www.dentsu.com/
https://www.cohengresser.com/
https://www.paymium.com/
https://evoluchain.com/
https://daneel.io/
https://biggerpan.com/

Conclusion

Project’s team consists mainly of Paymium employees. Since most executives have to work
simultaneously on two projects, their productivity may suffer. We understand that Paymium is operating
for the long time and it’s quite stable and doesn’t have to be dedicated a lot of time, but due to favorable
business, financial, and economic conditions there always can occur situations, which require more
significant time.

Several members of the team are presented only on the official LinkedIn account of the project. The
project has an extensive advisory board with experience in legal and financial spheres, however few have
blockchain experience. We also emphasize that Paul Gaston Gouron and all advisors except Eric
Poindessault, Julian Kaljuvee, Lothaire Hains Ferland and Philippe Dardier (4/15) do not prove their
affiliation with Blockchain.io on the LinkedIn.

15



7. Market outlook

According different sources the cryptocurrency market is expected to reach from USD 5 bn with average
CAGR 57,6% toby 2023 to USD 7 bn with CAGR 79% by 2022. Another sources claim that CAGR is
projected to be 32.31% over the period from 2017 to 2023. At the time of writing, total crypto market cap
totaled at USD 186,905,622,608 with 24H trading volume of USD 12,056,213,137. The cryptocurrency
market is very volatile and is hard to be predicted especially taking into account the latest events.

As for the ICO market, according to E&Y data, the total amount of funds raised by ICOs exceeded $ 3.7
billion, which is twice as much as the venture investing volumes. Moreover, this market tendency is
expected to endure. As per the Global Crowdfunding Market report, the crowdfunding market is projected to
grow at a CAGR of 26.87% from 2016 to 2020.

According to Ernst & Young, the total amount of funds attracted by ICO projects is approaching $ 4 billion,
which is twice the amount of venture funds invested in the blockchain startups. It includes $ 0.5 billion that
Beijing instructed to return to the investors when banning 1CO.

As per the team’s analysis, ICOs raised around $5 billion in 2017. As of February 8, 2018, there were more
than 1500 cryptocurrencies whose cap exceeded $400 billion. This includes 138 cryptocurrencies whose
market value surpassed $100 million and the market value of 25 of these cryptocurrencies exceeds $1
billion.

Regarding the global cryptocurrency exchange market, according to Coinhills 24H trade volume on the
date of the analysis totaled at 2,353,333 BTC top 5 exchanges managing 51% of transactions and top 10
exchanges managing 74%. Therefore, we can conclude, that Blockchain.io enters a very competitive
market.

Project does not provide information about its main competitors.

Coinhill analysis almost 200 exchanges with information about 500 exchanges. Exchanges are probably
the most competitive segment on the crypromarket in terms of the number of participants. Entrance
barriers are still low. Here are some of the most successful exchanges:

e OKEX — on the date of the analysis, 24H transaction volume on the exchange was 206,783 BTC,

with exchange managing 8,71% of all transactions of the total of 165 coins.

e hitFlyer — on the date of the analysis, 24H transaction volume on the exchange was 462,133 BTC,
with exchange managing 19.48% of all transactions of the total of 3 coins.

e Binance — on the date of the analysis, 24H transaction volume on the exchange was 247,499 BTC,
with exchange managing 10.43% of all transactions of the total of 142 coins.

None of these three has successfully implemented atomic swaps.

Conclusion
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https://en.bit.news/in-2023-the-global-blockchain-market-will-grow-to-5-4-billion/
https://en.bit.news/in-2023-the-global-blockchain-market-will-grow-to-5-4-billion/
https://www.marketsandmarkets.com/PressReleases/blockchain-technology.asp
https://www.marketwatch.com/press-release/cryptocurrency-market-to-grow-at-3231-cagr-to-2023-2017-10-13-10203111
https://coinmarketcap.com/charts/
https://www.ey.com/Publication/vwLUAssets/EY-ico-research/%252524FILE/EY-ico-research.pdf
http://crowdfundbeat.com/mobile/2016/02/03/report-global-crowdfunding-market-2016-2020/
https://www.coinhills.com/market/exchange/

Blockchain.io has unique features, as for example decentralized settlement, which hasn’t been successfully
implemented yet by others, that can result in competitive advantage over competitors. We note that crypto
exchanges market is highly competitive, and the main success factor is exchange’s ability to provide
liquidity. Since Blockchain.io aims to be fully compliant to regulations, it main attract new liquidity from
investors who value transparency and compliance, however Blockchain.io will have to deal with
restriction, which Paymium has been already faced with and is fully compliant since its inception,
according information received from the team. The team plans to offer very low fees (0,1%) and
discounted trading for BCIO tokens owners, still extra information is needed.

17



8. ICO detalls

Currently the project is going through the private sale stage. No information about private sale is available
yet. Public sale starts at 27.09.2018.

As the article goes, 100 million BCIO will be supplied with 55% of token for public sale. Token allocation

will be the following:
Advisors
i TOKEN SALE CONTRIBUTORS
4 @%@ Tokens sold ta private and public
Investors
Token sale Team ADVISORS
i Tekens paid te thireparties who
contributors 16%
E & OfL Process
99 o .
Marketing & Ecosystem TEAM
ﬂ @Oy% ['ﬁ:lea‘utulga;:;iul\lwue each member of
Inventory
15%

INVENTORY

Tokens retained by Blockchainio to
facilitate daily operations and provide
licyichty Fos King cncl
proprietary

The unsold token will be burnt.

The explanations provided by the team regarding inventory requires further clarifications. The following
information regarding vesting terms can be found:

e Team tokens vest over two years with 6 months’ cliffs (25% of tokens mature each 6 months);

e  Advisor tokens are vested over 1 year with 3-month cliffs (25% of tokens mature each 3 months);
There is no information regarding vesting terms and lock-ups for investors.
Since smart contracts are not available, lock ups and other ICO characteristics cannot be verified.

There is no information regarding soft cap or stage cap of the project, according information received from
the team that’s due to the fact that the project will be delivered regardless of the token sale outcome.

The team provides the following use of proceeds scheme:

18



Technology

25%

Development

40%

Other Expenses

O
~ 10%

Operations

25%

DEVELOPMENT

Most of the funds will be allocated to
marketing, incentives and development
programs to craate an extensiva user
base. The objective s ta reach 1 million
users within the first & to 12 months,

OPERATIONS

25% of raised funds will be used for

| expenses, inchuding Liguidity
Services and the implementation of highr
quality 24/7/365 eustomer support
platfarms.

TECHNOLOGY

25% of funds will be allocated to platform
design and tures development (high
performance order matching, trading,
decentralized sattlement, lending, etc}.

OTHER EXPENSES
The rest of the funds will cover other
expenses such as legal or administrative

The explanations provided by the team regarding the use of the collected funds require further clarification,

as it’s not clear what exactly the team means under each allocation. We’d like to note, that there is no

reserve fund created.

Project has already finished the bounty campaign. First 500 participants to reach 200 entries received 100
BCIO. There were over 50,000 participants in the bounty contest and a total of 1 million BCIO tokens will
be distributed to the Bounty participants. Distribution of tokens will occur once the exchange platform is
launched, with tokens automatically credited into participants blockchain.io accounts. No ETH address will
be required or asked for to receive the rewards.

The following lock-ups are available for the Bounty and airdrop participants:

Conclusion

15k-50k: Tokens  will

Rank 1-100: Tokens will be unlocked on January 14th 2019
Rank 101-1000: Tokens will be unlocked on January 21th 2019
Rank 1000-15k: Tokens will be unlocked on January 28th 2019

be unlocked

February  04th  20109.

The project has reasonable token allocation scheme and the use of proceeds scheme requires clarifications
but still is quite reasonable too. The main issue is that due to the absence of smart contracts ICO
characteristics cannot be verified.
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O. Tokeneconomics

Information about token economics is available only in the same Medium article, where token allocation is
given.

Token will be used for the following purposes:

Fees

Dlscounted trading

platf i1ser
% ‘ | '
Survey portncupotlon rnghts
N contribute t lockchain.io's roadman

Loyalty & rewards

First of all, BCIO will be used to pay all kinds of transaction fees on the exchange. However, platform
allows for payments in other cryptocurrencies as well, therefore this does not stimulate users to acquire
BCIO.

Secondly, BCIO holders will get fee discounts. The more tokens the user holds the greater will be the
discount. Discounts will be set by Blockchain.io management after 1CO.

Thirdly, BCIO will allow for participation in polls and surveys run by Blockchain.io management. However,
team says that it will be done for consultation purposes only. It remains unclear is users will have real

influence on exchange’s operations.

Lastly, BCIO will be used to reward third-parties developing Blockchain.io. Also, BCIO holders will have a
privileged access to ICO’s organized by Blockchain.io.

Conclusion

Features like discounts and loyalty program incentivize users to hold tokens, thus reducing liquidity and
facilitating appreciation. Nevertheless, some features must be further clarified.
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10. Social media analysis

At the time of writing, the project had the following social media coverage:

Twitter — 37 k followers;

Telegram — 40 k members;
Facebook — 13 k followers;
LinkedIn — 16 k followers;

Medium — 10 k followers;

YouTube — 33 k subscribers;
BitcoinTalk — thread has 300+ pages
Reddit — 23 k subscribers;

Instagram — 188 subscribers.

The team is running a social network marketing campaign. Their Twitter and Facebook newsfeeds are

regularly updated.

The majority of articles have been written by the team in order to raise awareness about the upcoming ICO

among potential investors.

Below are the results of BLOCKCHAIN.IO traffic analysis based on Similarweb.com data:

63.28%

11.06% 654 10.08% 8.80%

0.24%

@ Q F 13 = =

Below are the results of BLOCKCHAIN.IO traffic geography analysis based on BE1.ru data:
e Russia—13.70%

e Brazil - 12.24%
® France—8.21%
e Vietnam — 6.69%
e USA-6.41%

e Other —52.76%

The peak of the project’s website attendance was in July and reached 658,904 times. In August project’s

webpage was accessed 160,863 times.
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https://twitter.com/blockchainio
https://t.me/Blockchain_io
https://www.facebook.com/pg/blockchain.io/community/?ref=page_internal
https://www.linkedin.com/company/blockchainio/
https://medium.com/blockchainio
https://www.youtube.com/channel/UCXBNUMV8QIzOpM3bYNll3zA/
https://bitcointalk.org/index.php?topic=3681257.0
https://www.reddit.com/r/blockchainio/
https://www.instagram.com/blockchainio/
https://www.similarweb.com/website/blockchain.io%23overview
https://be1.ru/stat/blockchain.io

Conclusion

Project has good social media coverage with circa 172 k followers and subscribers in various social media.
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11. Conclusion

Based on available information and ICORating analysis we have identified the following strengths and
weaknesses of the project.

Project strengths:

e Team already has experience in crypto exchange business;
e Wide advisory board;
e Project already has a SEC accreditation;
e Wide social media coverage;
e Presence of multiple partnerships;
e Working Beta, which will be released soon.
Project weaknesses:
e Lack of technical description of the project among official documents;
e There is no information regarding vesting terms and lock-ups for investors;
e Absence of smart contracts for review;
e Unavailable GitHub account;
e Some of the proposed features are difficult to implement, however, the team is working on these

features’ implementation. According information received from the team, it will be possible to test
them on the Beta version;
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12. Contacts

The project can be contacted through the following channels:

Webpage

Twitter
Telegram
Facebook
LinkedIn
Medium
YouTube
BitcoinTalk

Reddit

Instagram
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https://blockchain.io/
https://twitter.com/blockchainio
https://t.me/Blockchain_io
https://www.facebook.com/pg/blockchain.io/community/?ref=page_internal
https://www.linkedin.com/company/blockchainio/
https://medium.com/blockchainio
https://www.youtube.com/channel/UCXBNUMV8QIzOpM3bYNll3zA/
https://bitcointalk.org/index.php?topic=3681257.0
https://www.reddit.com/r/blockchainio/
https://www.instagram.com/blockchainio/

